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Good morning, everybody.  We don’t have a view of Brexit.  By way of introduction, I 
should say that I grew up in the shadow of the European Commission in Brussels, 
where my parents had fled the terror of the Ford administration.  From Maryland, they 
moved there in the 70s, and I grew up in Brussels and went to school in French.  Got a 
Belgian education.  And a lot my friends in the neighborhood were Brits who were 
there because of Britain being in the EU.  So it feels more personal to me than sort of 
political or diplomatic.   

I’m a journalist at heart, and I work for TDM [Trade Data Monitor] because I believe in 
the product, and I believe in truth-telling and empirical observations of reality.  And we 
can learn a lot, infer a lot, from trade data.  It is often hard to sort out causation and 
correlation, but the data speaks for itself, and TDM procures data from customs 
agencies and government … official sources all over the world, and tabulates them and 
assembles them and supplies them to organizations like FAO and the UN and USTR.  
[They do this] by value, by quantity sort of by tariff code.   



John Miller                             At The Global Business Dialogue                             January 28, 2020 
 
 
Historically, what we can say is that the UK’s trade with the EU increased after it joined 
the EU in 1973 faster than trade with EFTA, so the European Free Trade Association.  
I’m not sure whether it still exists, but it’s an organization that was basically a free-trade 
zone with non-EU countries like Norway.  And trade with the EU increased more 
rapidly than with those countries.  I 

It has leveled off in the last two years, as you can see on the chart, which is sort of a 
sample of what we produce.  [The chart is] on the back page of the handout.  There has 
been a sort of sharp decrease in some industrial sectors in 2019, which could point to a 
change in supply-chain thinking.  Industrial companies, which have built these supply 
chains all along the North Sea region – especially in petrochemicals – have talked about 
the increased costs — not so much tariffs but having to register chemicals in different 
jurisdictions, so the UK and the EU.  BASF has said that the cost could be €75 million to 
register over 1,000 chemicals in both places.  So, there has been a decrease in trade in 
like polyethylene and such in 2019.  It is hard to tell if that is because of Brexit.  
Currencies play into this.  Market trends play into it.  So we have to wait a little longer. 

What we can say, just based on the data, is that the EU is the UK’s most important 
trading partner, but, as a country, the U.S. is the UK’s biggest trading partner, and there 
are certainly opportunities going forward with the U.S.  On the back, we have broken 
out by tariff code the top sectors. 

The general reality of it is that trade between the U.S. and the [UK] according to trade 
data is concentrated in the higher value and more industrial parts of trades.   The U.S. 
and the UK are not trading T-shirts and shoes anymore.  This sector, Tariff Code 84, 
includes everything from bulldozers, forklifts, and dishwashing machines to turbines 
and ball bearings, including dairy machines, Shawna.  And that’s the biggest trade 
category between the U.S. and the UK.  

[Tariff Code] 87 is cars.  So of all sorts.  BMWs from South Carolina, Teslas from 
California.   

Gas going to the UK from the U.S. is Tariff Code 27 and down the line to works of art 
and organic chemicals.    

Another sort of true part of this story is that, as the UK leaves the EU — as you know, 
it’s also leaving over 50 different trade deals.  A lot of those are with countries that have 
fast growing economies like India and China.  And the data does show that UK exports 
to those countries are growing.  So the EU is, obviously, collectively still the world’s 
biggest consumer market but is also the harbor of slower growing economies than other 
places around the world.  So, there is opportunity there too.   

Again, the tariff data show that tariffs will not increase by all that much percentage 
wise.  The bigger hurdle for companies is the regulatory side.  So, in 2019, UK exports to 
the EU fell 7 percent to $160 billion in the first three quarters, and imports fell 4.6 
percent to $268 billion, but, again, not clear if that is causative or correlative.   And 
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that’s a trade deficit of over $100 billion that the UK has with the EU 27, which 
obviously plays into the politics of it too.   

I think that’s all I’ll say.  Regarding the film which Judge was very kind to mention, 
Moundsville is the biography of a classic American town rocked by global trade.  
Moundsville, West Virginial, happens to be build ton a 2000 year old native American 
burial mound.  It used to have the world’s biggest toy factory, which closed in the ‘80s, 
and I just found it fascinating as a theater of the American economy.  And it’s an oral 
history told without the poison of national politics.  There’s nothing about Trump in the 
movie.  It’s the voice of the residents, telling the story of their town and what they have 
experienced.  And that’s how Don Brasher, the CEO of TDM and I connected.  He loved 
the film. He reached out to me, and I agreed to work with him.  I believe in the product. 
And the trade data is an empirical mirror of reality in the global economy.   

Thanks for listening and thanks, Judge, for having us this morning.     


